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WHY BUYERS CANNOT FIND YOUR EXPERTISE

UNE V o | Silos that don't connect.

\ ¥ 4 Do not share valuable information.

CEQO's talk the ‘amazing’, ‘innovative’, and

®
TWO i ‘breakthroughs’. But never explain the
what, why and how.

Experts who create product often stay

THREE @ quiet behind sales and marketing. Yet

their wins and losses win buyers trust.

No Systematic Capture Process
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Talk Record Write Share Create Analyse Repeat Add
Value

Not Socially Reaching Buyers In These Stages
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